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@ ERBSLOH

We're looking for you!

Head of

Brewing /
Industry Sales
Manager for

Beer
(m/f/d)

You have built your career from the cellar floor up and now you are ready to take that hands-
on brewing expertise to the world. You combine over a decade of practical beer production
experience with a proven track record of infernational sales, and you know how to franslate
deep process knowledge info commercial partnerships that last. If you want a role where
technical credibility, global ambition and team leadership come together, read on.

The Role

e

Own and grow international sales: You drive commercial growth for our en-
zyme and filtration product portfolio across global brewing markets — identify-
ing opportunities, opening new accounts and deepening existing partnerships.
With several years of international sales experience behind you, you know how
to move from first conversation to signed contract in markets where relation-
ships and technical credibility are everything.

Lead and develop a specialist brewing feam: You will lead three experien-
ced brewing specialists, setting direction, coaching performance, and building
a team culture grounded in technical excellence and customer focus. You
lead by example: your fime in Production means you understand exactly what
your team faces in the field, and you earn their respect by demonstrating this
every day.

Be the bridge between process technology and the market: Working
hand-in-hand with R&D, Marketing, SCM and Conftrolling, you ensure our solu-
tions are positioned precisely where the industry needs them. You manage your
product groups strategically, contribute actively to new product development
— from initial idea through commercial launch and evaluation — and make
sure our technology story lands with clarity in every customer conversation.

Show up where it matters - on the ground, globally: You will travel regularly
(up to 50%) to support our international partners directly and determine where
you have the best impact — in breweries, at trials, at technical workshops and
at industry events. Your presence in the market is a genuine competitive ad-
vantage, and your ability to speak the language of Production and Sales in the
same breath is what sets you apart.
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Brewing credentials: with a degree in brewing
and beverage technology, food science or
chemical engineering - or equivalent expertise
earned through years of practice at the hig-
hest level.

5+ years production floor experience: bringing
a more practical, hands-on brewing expe-
rience - nationally and internationally. You
have worked with fermentation, filtration and
process optimization at first hand, not just in
theory.

Intercultural fluency: Very good English and
good German language skills. A third langua-
ge is a real advantage. High intercultural com-
petence — comfortable working across very
different markets, styles and business cultures.

Process technology passion: A genuine curio-
sity about enzyme applications, filfration inno-
vation and process efficiency and the ability
to translate that enthusiasm into compelling,
credible proposals that resonate with both
brewmasters and procurement teams.

E’-H Who We Are

Leadership experience: A track record of lea-
ding technical specialists — motivating indivi-
duals, managing performance and serving as
the expert others turn to. You create clarity,
not dependency.

Pragmatic and resilient: A hands-on mindset,

decisiveness under pressure, and the flexibility
to adapt when priorities shift. You do not wait
to be asked — you act.

Proven international sales: Several years of
successful B2B sales experience in international
markets, ideally selling ingredients, enzymes or
process technology solutions to the brewing

or beverage industry. You know how to build

a pipeline, navigate procurement and close
contracts in a technically complex environ-
ment.

Ideas and ownership: An appetite for develo-

ping new product ideas and market initiatives,
and the discipline to take them from concept

through planning to commercial evaluation —
with full ownership throughout.

We are an innovative, medium-sized, internationally active and family-owned company, based in
Germany, in the Rhine-Main region close to Frankfurt. As a supplier to the food industry, we are a
market leader through outstanding service and the development and distribution of process-im-

proving biotechnology.
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* What We Offer

Real commercial autonomy. Define your
market strategy, lead your team, and see the . .
direct results of your work reflected in revenue Ready to bring your brewing

and customer relationships worldwide. experﬁse to a g|obg| s’[gge?
A truly international platform. Engage with bre- We would love to hear from

wing partners across multiple continents from YOU!
day one, with the backing of an established
product portfolio and technical team.

Please send us your application

A role where your brewing expertise is genui- and CV, OS wellas a mofrlvqhon
nely valued, not just as background, but as .no’re OU.ﬂ'n'ng your brewing and
the core of what makes you exceptional in this international sales background,

position. including your earliest possible
start date and salary expectati-
ons for the attention of:

A culture that welcomes new ideas. Shape the
product roadmap, challenge convention, and
build innovations that reach breweries global-
ly. Ms. Sylke Berg

bewerbung@erbsloeh.com

A workplace in one of Germany’s renowned
wine regions, offering high quality of life and a
vibrant cultural environment.

Competitive compensation structured around
your seniority, commercial contribution and
the scope of the international role.

Company pension scheme
30 days of vacation
Family-friendly working hours
Job-Bike option & erbsloeh.com

Company car @ ERBSLOH Group

Discover more about us on:



